
Consolidation’s the word in the ski industry
Last month Sugarbush an-

nounced it would join the 
Mountain Collective, an 
agreement between a growing 
list of ski resorts. The signa-
ture deal is a $429 ticket good 
for 33 days of skiing – two each 
at 16 destinations including 
Aspen, Snowbird, Jackson 
Hole, Squaw Valley, Revel-
stoke and now Sugarbush, 
plus a bonus day at any one of 
them. A Sugarbush Premium 
Pass (seven-day, all-mountain) 
now includes half-price tick-
ets at every other resort in the 
Mountain Collective.

Sugarbush also slashed the 
price of the Premium Pass 
from $1,199 to $799. And that’s 
just for adults ages 40 to 69; 
young adults and seniors pay 
substantially less. Suddenly 
the ’Bush compares favorably 
with Mad River Glen, which 
most recently offered a full 
pass for $771. (Mad River will 
release its 2018 pass prices by 
early June.)

The Mountain Collective 
expansion combats a trend 
of ski-resort mergers. Just 
this week Aspen Skiing Com-
pany supersized with its pur-
chase of Mammoth Resorts 
and Intrawest, which includes 
Stratton and Mont Tremblant. 
And back in February, Vail 
Resorts changed the face of 
skiing in Vermont by buying 
Stowe.

If the Vail acquisition clos-
es, Stowe will cease to be the 
swanky option that prices out 

locals. Instead it may be the 
swanky option with a season 
pass for under $1,000 … and 
that pass will include unlim-
ited access to Vail, Beaver 
Creek and about 40 other re-
sorts worldwide.

PRICE POINTS
Sugarbush hasn’t released 

its 2018 lift ticket prices yet. 
No doubt Win Smith and com-
pany are thinking long and 
hard about the pricing strat-
egy of Vail Resorts: to make 
day tickets so expensive and 
season passes so cheap that 
most customers will opt for 
the pass.

The window price this year 
for a day ticket at Vail is a cool 
$189. Locals and weekenders 
have long embraced the sea-
son pass, but Vail creates a 
dilemma for the once-a-year 
ski tripper: Do you buy that 
exorbitant day ticket or do 
you spring for an Epic Pass at 
five times the day price? Vail 
hopes you’ll pick the latter 
and then stay at least five days 
to get your money’s worth.

In this realm, Stowe is the 
perfect fit for Vail Resorts. It 
enjoys the most name recog-
nition beyond the East Coast 
and attracts many long-dis-
tance vacationers for its cli-
entele. Of course, for New 
Englanders, Vail Resorts has 
a secondary goal: to make the 
Colorado ski trip look afford-
able to a substantial market 
share.

It won’t be me. From my 
(admittedly limited) experi-
ence, the less expensive re-
sorts out West actually have 
better skiing. Vail is so big 
that you spend all day trying 
to get somewhere else. Beaver 
Creek is more manageable, 
but with no terrain above tree 
line it feels like just a big East 
Coast mountain.

Moreover, the Epic resorts 
try hard to keep you from ac-
tually skiing. Vail, Beaver 
Creek, Breckenridge, and 
Keystone all slap you with 
$20-plus parking lots and 
massive resort villages you 
must navigate to find the lifts. 
Smart customers park off-site 
and take public transporta-
tion, but bus routes aren’t 

well publicized – the resorts 
don’t exactly cater to a penny-
pinching crowd.

I also dislike the imperson-
al quality of such a big opera-
tion. You can’t find a descrip-
tive snow report for any Vail 
resort – all they print is how 
many inches fell in the last 24 
hours, not whether it’s fluffy 
or crunchy or windblown, or 
varies from top to bottom. The 
chairlifts are identified by 
number, not name. The staff 
won’t tell you where to find 
the best turns, though for $949 

you can hire a guide for the 
day.

Mercifully, the Mountain 
Collective is a partnership, 
not a holding company. All 
the resorts retain their own-
ership and with it their char-
acter. Sugarbush is not Mas-
cara Mountain anymore and it 
won’t look like Aspen anytime 
soon.

With over 2 feet of snow 
since late March, the winter 
of 2017 just won’t quit and nei-
ther will I. See you along the 
fall line.
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WATERBURY CENTER
76 McNeil Road • Off VT-100N next to Pete’s Greens

(802) 241-1532

*Now with two locations in Waterbury Center and Berlin.

UVMHealth.org/CVMC/ExpressCare

When minor illnesses  
or injuries happen...
CVMC ExpressCare, now in  

Waterbury Center to help you get in, 
get out, and get well.

 
Perfect when you’re visiting the area or can’t 

get in to see your primary care provider.
 

Open every day 9am–7pm 
No appointment needed 
All insurance accepted 

Lower co-pay than the ER 
On-site lab and X-ray

Along the 
 Fall Line

Central Vermont’s Source for Fine Pre-Owned Automobiles

100 US Rt 2, Waterbury, VT

802.244.5606
800.287.5606

FOR A LIST OF INVENTORY OR TO SCHEDULE AN APPOINTMENT: SNOWFIREAUTO.COM FOR A LIST OF INVENTORY OR TO SCHEDULE AN APPOINTMENT: SNOWFIREAUTO.COM 

78,968 MILES, AUTOMATIC, FWD, BRITISH
RACING GREEN EXTERIOR, BLACK LEATHER/
LEATHETTE INTERIOR, CARFAX CERTIFIED
VEHICLE, LIFETIME ENGINE WARRANTY.

$8,950

2008 Mini Cooper Convertible

SPECIAL O’ THE WEEK

INCLUDES: Mount and balance 4 tires, removing the brake
calipers and pads, cleaning, lubricating, and reinstalling to prevent
caliper pins and pads from seizing in the calipers from winter road
salt, top off windshield washer fluid, and other fluids.

Coupon must be present - Please consult Service Department for 
complete details. Coupon not valid with any other offer. Must present
coupon at time of write-up. Limit one coupon per person. Coupon
does not apply to prior purchases. Other restrictions may
apply. Valid only at Snowfire. Void where prohibited.
EXPIRES 4/30/2017

Keep your 
brakes safe &
tires fresh for:

+tax

Spring Tire Change & Brake Service

$69.95

PROFESSIONALLY TRAINED TECHNICIANS • ADVANCED DIAGNOSTICS

FREE
LOANER
VEHICLES

YOUR LOCAL 

AUTHORIZED DEALER
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Darren Taricani gets some last turns in Slide Brook.


